Huron Consulting Group Inc.
Reconciliation of Reported Revenue Growth Rates to
Organic Revenue Growth Rates
(dollars in thousands)

Three Months Ended

June 30, Growth
2008 2007 Rate
Consolidated
Revenues, as reported $ 143,408 $ 118,266 21.3%

Acquisition-related Revenues (1) (13,085) -
130,323 $ 118,266 10.2%

Organic Revenues $

Health and Education Consulting Segment

Revenues, as reported $ 56,696 $ 42,810 32.4%
Acquisition-related Revenues (1) - -

Organic Revenues $ 56,696 $ 42,810 32.4%
Financial Consulting Segment

Revenues, as reported $ 34,789 $ 32,669 6.5%
Acquisition-related Revenues (1) (13,085) -

Organic Revenues $ 21,704 $ 32,669 -33.6%
Legal Consulting Segment

Revenues, as reported $ 30498 $ 22,795 33.8%
Acquisition-related Revenues (1) - -

Organic Revenues $ 30498 $ 22,795 33.8%
Corporate Consulting Segment

Revenues, as reported $ 21,425 $ 19,992 7.2%
Acquisition-related Revenues (1) - -

Organic Revenues $ 21,425 $ 19,992 7.2%

(1) As most of the Company's acquisitions have been integrated into Huron's practices,
acquisition-related revenues is an approximate figure and represent revenues generated
from engagements that are managed by the managing directors who joined Huron
through acquisitions since July 1, 2007.

In evaluating the Company's financial performance, management uses organic revenues and
organic revenue growth rate, which are not measures of financial performance under generally
accepted accounting principles (GAAP). Management believes that the use of such non-GAAP
measures, as supplements to reported revenues and reported revenue growth rate, are useful
indicators of the Company's financial performance as they present the Company's performance
on a comparable basis with the prior period. Investors should recognize that these non-GAAP
measures might not be comparable to similarly titled measures of other companies. These
measures should be considered in addition to, and not as a substitute for or superior to, any
measure of performance prepared in accordance with GAAP.



